
the state of the 
south afrIcan 

property Market
the houghton Branch manager, of Adrienne hersch properties, 

Candice Andrews says that when it comes to investing in property, 

south Africa is one of the most sophisticated and promising 

emerging markets globally, “our emerging market, along 

with our strong economic infrastructure, allows for dynamic 

investment opportunities. the most desirable neighbourhoods 

in Johannesburg for high net worth investors are currently in 

the north of the city in suburbs such as: houghton, hyde park, 

dunkeld, Illovo, Inanda, melrose, sandhurst, saxonwold and 

westcliff.” she says that homes in the sandton area are sought 

after, not just because of their location, but also because of the 

commercial development nearby, which is currently fuelling 

a demand for homes. Cape town is said to be one of the most 

popular tourist destinations in Africa. It has amazing beaches 

and weather, ideal for locals, retirees and foreign property 

buyers. Atlantic seaboard properties are among the most highly 

sought-after because of the beaches, cliffs and the incredible 

sea views. In the upscale neighbourhoods, like Bakoven and 

Bantry Bay, you could expect to pay approximately R10 million 

for a home while Camps Bay, fresnaye and Clifton still remain 

the most expensive suburbs, with the average property price 

here sitting at around R21 million.

property as an InvestMent

Andrews confirms that investors, whether local or foreign, 

have fairly equal opportunity to purchase property in sA, ”the 

motivation, however, for local or international investors to invest 

in south Africa, in my opinion, is very different. It is common for 

local investors to invest in sA not necessarily to have a second 

or third home, but so that they may enter into the rental market 

with that property, and receive rental income whilst retaining 

the asset.” she says that in most cases, due to the very good 

exchange rate, international investors are capable of purchasing 

property in south Africa, for considerably less than what they 

could pay for property in their own countries, “the depreciation 

of the south African Rand has made south African property more 

attractive internationally. It is obvious that when our currency 

is weak, our properties become more affordable for foreigners, 

making more exclusive properties easier for them to buy. In most 

cases, these properties are bought as holiday homes. foreigners 

should note that currently they would only be able to borrow up 

to a maximum of 50 percent the purchase price, the balance of 

which would have be from their own pockets. At the end of the 

day, we are still a supply and demand driven market, and this is 

also where the ability of a professional agent is paramount to the 

process, as they advise both parties as to what can reasonably 

be expected based on intended use.” 

InfLuencIng prIce and  
perforMance
Andrews says there are many factors that influence the price 

and performance of the property market. the first is the overall 

economic environment, which is fuelled by a number of factors 

such as economic growth, employment ratios and household 

income growth, property running costs and living costs in 

general, interest rates, consumers’ credit-risk profiles, consumer 

confidence and banks’ risk appetite and lending criteria. she 

comments that affordability is another contributing factor, “with 

consumers often struggling to meet the affordability levels or 

bank requirements for deposits, in order to obtain a bond, the 

bank’s appetite for business along with the client’s affordability 

profile at any given time will definitely influence property prices. 

Affordability is also affected by external factors such as the fuel 

price, interest rate and inflation. It is simple when consumers 

have more money to spend they will, (in general,) spend more. 

when they are under financial pressure they will cut back where 

they can and this affects the property market. these factors 

all relate to the demand and supply ratios, which have a direct 

impact on the price of property in south Africa.” Convenience, 

also impacts price and performance. “the majority of the clients 

that we have the opportunity of working with, want convenience. 

they want easy maintenance, security and to be located 

near to work. with most CBds already being under pressure 

for space, you will see many high-rise buildings going up to p
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accommodate the demand. security in south Africa is major 

factor that influences buying decisions. As a result, we work with 

more and more clients wanting to purchase apartment blocks, 

clusters and townhouses in security estates and complexes. It is 

always a concern for our clients when purchasing a standalone 

property, although the demand for the traditional house with its 

own established garden is there. this has has lead to the rise of 

gated communities to accommodate this need in the market," 

says Andrews

rIsIng popuLarIty

In terms of property retention, she agrees that the older, 

more established suburbs like Johannesburg’s ‘parks’, the 

western Cape’s Constantia and southern suburbs, Kwa-Zulu 

natal’s Berea and morningside, have and continue to retain 

their value, however she she adds that the newer trendier 

areas such as fourways’s steyn City, the Atlantic seaboard 

and Kwa-Zulu natal’s north coast are most definitely igniting 

interest from locals and investors at a rapid rate but says that 

whether they will be able to hold their own indefinitely against 

the older and more established “value” suburbs, remains 

to be seen, saying “you argue that different investors invest 

differently and the use of the property will determine where 

and why a buyer will purchase.” with the development that is 

taking place in and around fourways, prices are most definitely 

on the increase and climbing at a steady pace year on year, 

“with the development of steyn City taking place, and rapid 

development of businesses, office blocks, premier hotels and 

upmarket apartment complexes in the area, there is a large 

amount of speculation that fourways is to possibly become 

the next financial / business hub of Johannesburg. At present 

though its infrastructure is under huge demand and that could 

throw off potential investors to the area. sandton and Rosebank 

remain popular due to excellent proximity to shops, businesses, 

malls, schools, an established infrastructure and the gautrain. I 

believe if fourways can get these right there’s no reason it can’t 

give sandton a run for its money.” she says a report from south 

African property transfer guide reflects that over the last five 

years, the average property price in fourways has increased 

by over 30%. other reports however indicate a 60% return on 

investment in the mothercity’s Atlantic seaboard. 

consIstent deMand and 
vaLue 
Andrews confirms that Bryanston is an extremely stable area 

in terms of prices and value remaining constant and says that 

Constantia in the western Cape has also retained its property 

values. “these are the more affluent areas and there are of 

course some gems in terms of the entry-level properties and 

their suburbs since the first-time buyer market retains the 

majority share in terms of sales. suburbs like Randburg and 

its nooks and crannies have a very stable demand from the 

consumer and there a steady increase in value,” she says.

Buyers’ haBIts

In terms of buying trends Andrew’s says that while some buyers 

are leaving the more central areas for either coastal areas or 

areas which allow for a more relaxed lifestyle, most high net 

worth individuals want the convenience of living close to where 

they work in city centres or CBds. “what some individuals have 

chosen to do is to retain their properties on the coast or less-

populated areas for weekends and have a second smaller home 

closer to where they work which they then use during the week 

to commute from. A prime example of this is where high net 

worth clients work in sandton CBd, for convenience have an 

apartment in the heart of sandton which they commute from 

during the week, and then have a larger family home perhaps in 

hartebeespoort dam which they then travel to for the weekends 

with the family.” she says there has been a noticeable interest 

in inner-city property investment by high net worth individuals, 

“Again, we are dealing with the supply and demand situation. 

with the properties in the inner-city being popular and sought-

after, this creates a higher demand for property in these areas. 

It also assists with establishing and retaining the value of the 

property. we saw the benefits of purchasing property based on 

this principle during the slow market in 2008 where there was a 

noticeable decline in the property market. In most cases, high 

net worth clients, were trying to sell their properties along the 

coast long before they would even consider or had the need to 

look at listing their properties in the inner-city for sale. It is all 

about convenience. high net worth clients prefer to live close to 

work to avoid the time spent in traffic.”

fIndIng your dreaM hoMe

Andrews says that placing a client in their dream home is a 

huge responsibility, and that the process needs to be carefully 

managed by the agent. there are many aspects that need to be 

taken into account when finding our client’s perfect home and 

she highlights three of the most important ones as being the 

area, the client’s affordability, and possibly potential for growth 

as the third. “the area (location) that the client would like to 

live in, the requirements and features of the property and the 

amenities that the area has to offer (such as schools, hospitals, 

churches etc.) is important. the affordability of a client or 

what they are able to spend, is also extremely important. the 

agent along with a bond originator needs to be able to give 

guidance or sound financial advice to the client as this will be 

a long term investment for them, and in most cases it will be 

the biggest investment that the client will ever make, so the 

decision cannot be taken lightly.” she says there are also other 

financial implications apart from the purchase price which need 

to be taken into consideration too namely transfer duty and 

capital gains tax (where applicable). It is important that the 

agent explain all the costs involved in purchasing a property 

(such as bond and transfer costs) as well as the full extent of 

the client’s obligations with regards to their monthly payments 

for the property if a bond is involved. she says Adrienne hersch 

properties is fortunate to be affiliated with Betterlife and offer 

this service for free to their clients, “our bond originators will 

assess the client’s financial situation and take the client through 

the entire bond application process with the banks at no charge 

to the client.” when it comes to growth she shares the following 

advice: “whether you’re buying as an investment vehicle or as 

your only home, it is important for your agent to understand 

what your needs are, in order to establish the possibility of 

growth. Remember to account for your needs going forward 

- perhaps you’ll get married, have children, or retire and scale 

down. your home should grow with you over a period of time not 

just for your physical needs but also appreciate financially in 

value. Buyers need to be fairly certain that their investment will 

see appreciation over the long term.”  
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